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SADETTIN AVCILAR

YURT DISI TEDARIKCI YONECISI

® avcilarsadettin@gmail.com @ +905055149139

HAKKIMDA
Profesyonel hayata atildiktan buglne kadar devamli olarak musteri odakli yapilarda bUyUk
projelerin yonetilmesinde gorev aldim. MUsteri iliskileri, satis yoneticiligi, pazarlama
yoneticiligi, is gelistirme ydneticiligi, tedarik¢i yoneticiligi gibi goérevlerde uzun yillarca
gorev aldim. Bu sahalarda kUgUk ekipleri yonettim. Haberlesme alaninin uydu ekipmanlari
satisi ve kurulumu alanlarinda genelde mUhendis ekipler ile ¢alisip onlari yonettim veya
muhendislerin ekiplerinde ekibin bir pargasi oldum.

IS GECMISI

ULUSLARARASI TEDARIKCI YONETIMI
Profen - istanbul - 2020-Devam

® Uluslararasi tedarikci firmalar ile gizlilik , temsilcilik anlasmalari ve ticari bilgi paylasimi ve
alinan bilgilerin satis ekipleri ile paylasilmasi. Tedarikgiler ile gerceklesen anlasmazliklarin
¢ozulmesiicin gerekli iletisim kaynakalrini kullanarak devamli olarak tedarikgileri
bilgilendirmek ve iletisimi devam ettirmek.

iS GELISTIRME YONETICILIGi
Profen - istanbul - 2016-2020

®Sirketin portféylinde bulunan Griin ve hizmetler icin 6zellikle yurt disinda is birligi yapilacak
firmalarin Linkedin kontaklari Gzerinden bulunmasi ve isbirlikleri igin girisimlerin yapilmasi.
Zoom ve diger platformlari kullanarak musteri ve is ortaklari ile gunluk haftalik ve aylik
gorusmeler gergeklestirilip potansiyel isler ile ilgili devamli olarak gérusmeler yapildi.

KiLIT MUSTERI YONETICILIGi (TELEKOM OPERATORLERI)

Telco iletisim- istanbul - 2015-2016

® Sirketin portféylnde bulunan Grin ve hizmetler icin 6zellikle Turkcell, Vodafone, TUrksat,
Turk Telekom ve Digiturk gibi operator sirketlerine B2B satisisinda gérusmelere, fiyat
pazarliklarina ve ihalelere katilim gosterdim. Online ihale programlarinda firma adina bidler
verilmesinde ve karar asamalarinda gorev aldim.

iS GELISTIRME VE MELEK GIRISIMCILIK YONETICISI
Tohum Holding- istanbul - 2014-2015

® Tekstil kumasi Gretimi ve dagitimi sahasinda faaliyet gésteren Furkan Tekstil sirketi yénetici
ve satis ekiplerine Yénetici Gelistirme Egitimi ve ingilizce iletisim egitimleri verilmesi ve
ekibin gelistirilmesi projesi gergeklestirildi. Yonetik Kurulu Gyelerine yatirim yapilabilecek
sektorler ve sirkteler ve start-up girisimleri ile il ilgili aylik bilgilendirmeler ve fizibilite
calismalari ve sunumlar gerceklestirildi.

DIL KOCLUGU VE FREELANCE YABANCI EKIP YONETIMI
Freelance Kocluk Proje ve ekip yénetimi- istanbul - 2013-2014

® Oxford ve Cambridge online kaynaklarini ve LMS sistemlerini kullanarak sirketlerin yurt disi
tedarikgileri ve satis yoneticilerine is gérismelerinde dil kullanim becerilerini gelistirmeleri
konusunda birebir ve grup ve hibrit seanslar yapildi. Ozellikle futbol yayincili§i sahasinda
EBU ,UEFA standartlarinda spor yayinciligi ile ilgili ekiplerin standartlara uymasiyla ilgili
sahada gorev aldim. UEFA U-20 sampiyonasl, DUnya Jazz gunU konserleri gibi etkinliklerde
gorev aldim.

YURT iCi SATIS VE PAZARLAMA SORUMLUSU
Profen - istanbul - 2001-2013

® Sirketin portfoylUnde bulunan Urun ve hizmetler icin 6zellikle yurt icinde TV kanallari, haber
ajanslari, telekom operatorleri, dth operatérleri gibi musterilere b2b satisin her asamasinda
gorev aldim. Projeleri 360 derece yonerek musteri isteklerine gore tedarikgilerden ¢c6zim ve
Urunler alarak satislar gergeklstirildi. Savunma sanayiinde musterilere ulasilarak buyuk
projelerin icinde UrUnlerimizi ve hizmetlerimizin satisini gergeklestirildi
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FIELD SALES SALES MANAGER, BUSINESS DEVELOPMENT

MANAGER,

OVERSEAS SUPPLIER MANAGER

© avcilarsadettin@gmail.com @ +905055149139
ABOUT ME

["Tve been involved in managing large projects in customer-centric structures since | got
involved in professional practice. I've worked with customer relationships, sales managers,
marketing managers, business development managers, supplier management, and so on

EDUCATION for many years. I-'ve led ;mall teams in these fieIQs. I'WorkAed with engineering teams to sell
and install satellite equipment for the commmunications field, to manage them, or to be part
of a team of engineers. Hardware, service, software sales.

Marmara University

Marketing MBA JOB HISTORY
1996-1999 INTERNATIONAL SUPPLIER AND LEAD GENERATION MANAGEMENT
istanbul University Profen - istanbul - 2020-Working

. . o NDA agreements, reseller agreements, and trade information sharing with international
English Economics . . . . . . : o

suppliers and information sharing with sales teams. Continuously inform and maintain
1991-1996 communications with suppliers by using the communication resources required to resolve
disputes with suppliers. Partnership and partner agreements.

BUSINESS DEVELOPMENT MANAGEMENT
Profen - istanbul - 2016-2020
® Support the sales team by bringing leads with the marketing materials of products and
services found in the company's portfolio, particularly the presence of companies to
collaborate abroad through LinkedIn contacts, and initiatives for collaborations. Using
Zoom and other platforms, daily and monthly discussions with customers and partners
SKI LLS were held, continuing to discuss potential business opportunities.

KEY CUSTOMER MANAGEMENT (TELECOM OPERATORS)

e Customer Management Telco iletisim(Communication)- istanbul - 2015-2016

e Sales, Marketing
® Business Development

® Team Management

®For the products and services included in the company's portfolio, | have participated in
negotiations, price negotiations, and tenders for the sale of B2B to operators such as
Turkcell, Vodafone, Turksat, Turk Telekom, and Digiturk (Bein Group). | have been involved in
® CRM . the online tender programs, the issuing of information on behalf of the firm, and the

® People Skills ) decision-making process.

o Sales Presentations BUSINESS DEVELOPMENT AND START-UP MANAGER

e Team Management Tohum Holding- istanbul - 2014-2015
® The Furkan Textile company, which operates in the field of textile fabric production and
distribution, has been given Executive Development Training and English Commmunication
training for managers and sales teams and has been developed in the process of

DILLER developing the team. Monthly briefs, feasibility studies, and presentations were made on
sectors and companies that might be invested in Board members and start-up initiatives.
e English C2 LANGUAGE COACHING AND FOREIGN TEAM MANAGEMENT
e Spanish B/ Coaching Project and Team Management UEFA, SARAN GROUP 2013-2014
e French A2-BI ®| anguage Coaching by using Oxford and Cambridge online resources and LMS systems,
e Arabic Al-A2 individual groups, and hybrid sessions were conducted to develop language usage skills for
e German AI-A2 companies to overseas suppliers and sales managers in their business interviews.

Specifically, I've been involved in the field of football broadcasting, the EBU, and the field of
UEFA standard sports broadcasting teams to meet the standards. I've been involved in
events such as the UEFA U-20 championship, World Jazz Day concerts.

HOBBIES DOMESTIC SALES AND MARKETING MANAGER

Profen - Istanbul - 2001-2013

o . . ® For the products and services available in the company's portfolio, | have been engaged in
Swimming every phase of selling to B2B customers, especially domestic TV channels, news agencies,

e Travel telecom operators, DTH operators, and so on. Sales were conducted by managing projects at
360 degrees with solutions and products from suppliers based on customer requests. In the
defense industry, customers were approached to sell our products and services within large
projects

e Marathon Runner






